Lenders Mortgage Insurance
Monthly Premium LMI Fact Sheet for Brokers

To help more people purchase a home with less than the traditional 20% deposit, Genworth is now offering
a monthly premium Lenders Mortgage Insurance (LMI) solution.
Monthly Premium LMI is a pay by the month product that is an alternative to the once off cost of Upfront
Premium LMI and means that your borrowers don’t have to save this additional amount before buying a home.
Monthly Premium LMI by Genworth is the first pay by the month LMI product in Australia.

How does Monthly Premium differ to Upfront LMI?
Monthly Premium LMI provides the opportunity for the premium to be paid by the month during the
policy term, rather than paying for the cost of one upfront premium that covers the life of the loan.
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Overview of Monthly Premium LMI
Premium

A monthly amount which remains fixed for the term of the LMI
policy (unless a material change is made to the loan, for example,
change in security, borrower or loan amount).

Additional advance (Top Ups)

Where an additional loan advance is made, a new policy and new
monthly premium amount will be established

Capitalisation of premium

Not applicable

Premium due (from/until)

Payment is charged from the commencement date of the loan,
until the earlier of:
1. The loan to value ratio (LVR) of the loan reaches a specified LVR
2. The date the property securing the loan has been sold
3. Any other LMI Policy termination event occurs.

Covered loss

100% of the recoverable loss

Who pays the LMI premium to Genworth?
The monthly premium must be paid by the lender to Genworth. The lender may pass on the cost of the
premium to the borrower by way of a fee.

How is the LVR defined for the purposes of Monthly
Premium LMI and what is its effect?
LVR is calculated by dividing the outstanding amount of the insured loan by the market value expressed in
the original valuation of the property. Depending on the lender, the outstanding loan amount may also include
available redraw facilities. The calculation does not consider any updated market valuation.
Subject to other termination events, LMI cover will be in place from the commencement date until the
LVR of the loan reaches a specified level agreed with the lender.
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With Monthly Premium LMI you may be able to borrow up to
95% of the market value of the property, as there is no upfront
LMI amount to be capitalised into loan.
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Benefits

How may it benefit
me as a broker?

How may it benefit my
potential customers?

•

•

The introduction of Monthly Premium LMI
offers a choice between Monthly Premium
LMI or Upfront Premium LMI

•

It provides the option not to capitalise the
premium into the loan, as many borrowers
do today. This means:

Grow your business by attracting
borrowers who:
•

have a 5% deposit on a property
but have insufficient funds to pay for
upfront LMI premium

•

want to refinance but do not wish to
pay a full upfront LMI premium

•

•

•

Attract high quality borrowers seeking to
pay down their loans quickly, building
equity in their home
Provides you with greater options for
your borrowers which may increase their
flexibility to change their loan arrangement
in the future and reduce overall costs
Simplifies premium calculation if an
additional loan advance is made with the
current policy ceasing and a new policy
being issued with a new monthly
premium amount.

•

•

a greater portion of the deposit may
be used to support the purchase
of the property

•

the borrower may be able to borrow
up to a maximum of 95% of the
market value of the property

•

a greater portion of your customers
will have an option that allows them
to purchase a property sooner

Monthly Premium LMI may be more cost
effective if the borrower pays down their
home loan sooner, or if they wish to switch
home loan providers.

FURTHER QUESTIONS?
Visit genworth.com.au or email
customerserviceau@genworth.com
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Disclaimer: information and examples contained in this fact sheet is intended to be a general information source regarding the matters covered, does not constitute legal, accounting, tax
or other financial advice, and is not tailored to a borrower’s specific circumstances. Borrowers should consider their own personal circumstances and seek advice from their professional
advisers before making any decisions that may impact their financial position.
The examples given are indicative only and based on Genworth standard pricing and other assumptions (including interest rates, stamp duty rates, loan repayment behaviour) and
includes only an estimate of costs. The examples given may not include all fees and charges. Different terms, fees or other loan amounts might result in different results. Genworth
Financial Mortgage Insurance Pty Limited ABN 60 106 974 305 ® Genworth, Genworth Financial and the Genworth logo are registered service marks of Genworth Financial, Inc
and used pursuant to license © 2021 Genworth Mortgage Insurance Australia Limited. All rights reserved.
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